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Acknowledgements and Sources: Richard Esposito of the New England region of CLC developed an extensive 
guide entitled “Regional Handbook for CLC Driving Tours” (undated). That document, plus Jeff Shively’s 
(Indiana region) handbook for driving tours served as the backbone of this update. Peach State region has 
earned a reputation as one of the premier clubs for conducting successful regional driving tours; well over 
75% of all badges awarded under the CLC’s touring program are riding on the grilles of Peach State Cadillacs. I 
imagine that was one reason David Rubin, Executive VP of CLC and of the Two Rivers (Lower Hudson Valley) 
region, asked if I would be interested in drafting an update to the guide. I’m honored to be part of the team 
that has prepared this edition. We dedicate it to the many members of the Cadillac & LaSalle Club who will 
participate in one of the club’s many fine driving tours in the coming years.   
   
 
Restrictions:  Reproduction and distribution of this manual by anyone not a member in good standing of the 
Cadillac & LaSalle Club must be pre-authorized by the CLC.  
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INTRODUCTION  
 
Participating in driving tours offers a time to enjoy our Cadillacs and LaSalles as they were initially 
intended… to be driven. What a great way to test the quality of your preservation work! Let’s get out 
and drive our Cadillacs to the thousands of automobile museums and collections, cultural sites and 
scenic attractions that may be found anywhere in this great country. They should be part of just about 
any good driving tour. Not only are all Cadillac & LaSalle Club members welcome to participate in these 
tours, but it’s been our experience that these are among the most attractive events a club can host. For 
regions, a driving tour can be a wonderful way to show your members and their guests they are valued 
by the club. It’s also a hugely successful way to draw more Cadillac aficionados into the fold. We have 
found that a driving tour can be so much more than a car show. As you roll through the byways people 
will flood out onto the sidewalks to admire the chrome… You are bringing your car show to the people! 
 
Thinking of hosting a driving tour? This guide was designed to offer you some assistance in making it a 
success – and to clarify the expectations the Cadillac & LaSalle Club (CLC) has for your region when it 
hosts a tour. You might as well all have the benefit of our experiences, the good and the bad.  

 
1. Two Types of Tours: There are two types of tours: 

• NATIONAL DRIVING TOURS: Since 1997 the Cadillac & LaSalle Club has sanctioned three- or 
more-day driving tours conducted by its regional affiliates, open to any member of the CLC 
world-wide.  These events are “big-ticket” events that attract a large number of drivers, their 
cars and their guests. They require substantial planning and coordination to be successful.   

• REGIONAL DRIVING TOURS:  Since 2011 the Cadillac & LaSalle Club has made available to 
participants of CLC-sanctioned touring events special awards that commemorate significant 
driving milestones. Regional Tours must be two days in duration and 100 miles minimum in 
distance to be included in this program.  These awards include special grille badges awarded to 

eligible cars1.    

This guide offers a few requirements and a number of suggestions based on successful driving tours of 
recent years. Your NATIONAL tour must be approved by the National Meets and Tours Committee (NMTC) 
and the full Board of the CLC for your tour to be sanctioned by the CLC.   A National Driving Tour 
application must be completed and submitted to your Regional Vice President (see example in Appendix 
A).  Much of this guide can be applied to REGIONAL tours as well, except that the approval process (for 
inclusion in the CLC Touring Badge Program) is less rigorous (see Appendix B). 

 

2. Purposes:  The purpose of touring is to promote the maintenance, preservation, and drivability of 
our Cadillacs and LaSalles – they were meant to be on the road! This touring guide is meant to 
encourage CLC regions to plan and conduct National and Regional Driving Tours  
 

3. Goals:  We sincerely hope that each region of the CLC will eventually have an opportunity to host a 
REGIONAL tour, and perhaps eventually a NATIONAL tour.  We want to build camaraderie among 
folks who may not have shared the road before, and to foster a rolling love for our Cadillacs and 
LaSalles. If our tours can show off our nation’s beauty, provide a nostalgic visit back to the earlier 
days of motoring, and generate a little excitement, well then, we will have given our participants yet 
another reason to stay actively involved with the CLC! How do those goals play out? In three ways: 

• Ensure that a range of tours will be open to CLC members across the United States during 
touring weather, while offering a major NATIONAL event to balance with the Grand Nationals.  

 
1 Also go to www.cadillaclasalleclub.org/touring-program 
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• Increase participation in REGIONAL and NATIONAL driving tours, while attracting and retaining 
members as another benefit of CLC membership. 

• Ensure that members who participate will experience the ultimate in Cadillac and LaSalle driving 
pleasure: a maximum of enjoyment with a minimum of disruptions.  

 

4. Vision: The CLC encourages hosting regions to use a mix of creativity and structure to make each 
driving tour special. It is the hope of CLC leaders that each regional affiliate would one day plan and 
host a multi-day REGIONAL driving tour, and eventually find it so rewarding that they will enroll as 
the hosts of a NATIONAL driving tour.  

 

5. Values:  The principles underlying this manual include: 

• A driving tour should be a vacation-like interlude from the daily grind. It does not have to 
organize each and every activity, or occupy every waking moment. Allow some time for casual 
conversation with someone who shares your love of Cadillac automobiles. 

• Driving tours should be FUN for the whole family, children as well as adults. 

• Hosting regions are serving CLC’s members, who deserve the highest quality of planning, 
communication, events and tools (e.g., tour guides, maps and flyers). 

• Our tours honor the local customs and rules of the road. Speed limits, traffic patterns, and other 
rules are there to encourage safe travel and must be obeyed. 

• We want to be welcomed back by the communities and venues we visit. We are always going to 
be high profile guests due to the nature of our vehicles, and therefore we must go out of our 
way to represent Cadillac and the CLC with the highest of standards. Be Cadillac ambassadors!  

• Many of our members are individualists and iconoclasts. Leave room for personalities and 
diversity. Not everyone thinks like you, or thrives in too much structure. 

• Put yourself in the shoes of your touring guests: If they struggle with heavy luggage, make sure 
there are baggage handlers around. If they can’t eat what others eat, make sure there are 
alternatives. If physical barriers are a challenge, make sure there are ramps and special parking.  

• Always make sure you’re thinking of the exception, because those are the situations that will 
give you heartburn, and that people will remember for years. For example, have extra seating 
available for dinners, as family groups will want to sit together.   
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CLC REQUIREMENTS FOR HOSTING A DRIVING TOUR 
 
The CLC imposes a few requirements governing the planning process, and some minimum standards for 
conducting your driving tour. These address the lead time needed for CLC approval, the proposal 
process, and length and duration of the CLC driving tours, and responsibilities of the CLC and its regions. 

1. Planning Ahead and Coordinating with CLC: Regions wishing to host a NATIONAL driving tour must 
provide their Regional VP with a proposal. NATIONAL tours will be presented to the National Board.  
A two-year planning calendar is offered in Appendix C. 

2. CLC Region Hosting: Any non-provisional region of the CLC may host a NATIONAL driving tour with 
the support and involvement of the Club.  Any CLC region may host a REGIONAL tour. 

3. Member Participation: Participants in CLC-sanctioned driving tours must be members of the Cadillac 
& LaSalle Club and must provide their CLC membership number to the host region.  Applicants may 
bring non-member guests with them on a driving tour. It is not a requirement that participants drive 
Cadillac-built vehicles on the tour, although Cadillacs are encouraged. 

4. Your Region’s National Tour Hosting Proposal should include the geographic location(s) of the tour, 
hoped-for dates of the event, names of region members running the event, and potential routes and 
sites the tour will feature.  See example courtesy of the Indiana Region.  

5. Deadlines for Submitting a Request to Host a National tour: Regions must provide the dates of 
their event to the National Meets and Tours Committee (NMTC) through their Region VP.  The 
deadline for NATIONAL tours is two years in advance of the proposed tour dates, or when the 
proposal is accepted, whichever is shorter in time.    

6. Length of Tour:  CLC-sanctioned NATIONAL driving tours typically cover about 400 to 500 miles, and 
at least three days – but some are quite a bit longer, and up to six days. Your tour should cover a 
reasonable distance, but your plan must make sense for the locality you want to visit.   

7. Days of Driving: NATIONAL driving tours are at least three days in length.  An optional day is 
typically made available prior to a tour for arriving and orientation – and may include some optional 
entertainment activities. Participants may join a tour any day during its schedule; full tour 
participation is not required.  Cars participating in NATIONAL tours for the Touring Badge Program 
will receive mileage credit only for those days they participate in the tour. 

8. Hotel Standards and Contractual Commitments: For NATIONAL tours, a host region’s hotel contract 
must be approved by the NMTC before the host region may sign it. Host hotels must meet the 
following criteria: 

• Hotel(s) must be clean and reputable, consistent with the image and standards of the Club. 

• Hotel(s) must offer safe and secure environment for participants and their vehicles.  Contracted 
or volunteer security for vehicles should be considered. 

• Hotel(s) must offer a reasonable price for services (NMTC can provide acceptable ranges from 
year to year). 

• It is preferable that host hotels offer food service, although the NMTC recognizes some remote 
locations may preclude this. 

• Hotel(s) should provide a lounge area able to serve adult beverages, but if this is not possible, 
then the host region should provide a well-stocked hospitality suite. 



CLC Handbook for Touring November 2019 

 6 

• Continuation.  Hotel contract should guarantee that should the host hotel changes ownership 
during the contract period all terms must stay the same. 

• Parking for Trailers.  Arrange a place for Trailer Parking.  Point to Point (or Daisy Chain) tours 
may preclude this.  On the other hand, if trailers can remain at the hotel, even after the Tour has 
moved to another city, it might get you a few more participants. 

9. Responsibilities of the CLC and the Regional Affiliate:  

• Cadillac & LaSalle Club (CLC): 

o CLC’s National Meets and Tours Committee (NMTC) will review all NATIONAL driving tour 
proposals submitted by a regional VP and in compliance with published requirements. 

o CLC will provide a timely response to all proposals and generally will attempt to help the 
region formulate its plans – including offering suggestions for improving your plan. 

o CLC will post approved NATIONAL driving tours on the club’s web site and in the club’s 
online calendar using procedures posted for calendar submissions.  (Regional Tours should 
be posted to the CLC website as well). 

o The Club will make available space in The Self-Starter to describe and promote the event, 
and to place a detailed registration form in the magazine’s outer wrapper. 

o CLC will help negotiate hotel room rates, and provide technical assistance in the detailed 
aspects of a driving tour’s itinerary, as requested.  

o CLC provides insurance coverage for NATIONAL tours. The club’s insurance carrier will 
furnish certificates of coverage to any hosting region or its contract partners who request 
them.  (Regional Tours are also covered by this insurance). 

• Host Region of the CLC:   

o Planning and Arranging: Host regions are responsible for planning and arranging the event. 
Host regions should name a driving tour coordinator to work with the region’s director to 
ensure the work is delegated within the region for a successful tour. Regions should name a 
registration lead (i.e., activities coordinator), a money manager (i.e., club treasurer), a hotel 
lead (someone to work directly with the hotel), a tour guide (lead driver), and others (e.g., 
security and parking leads). Tours may have a different Leader for each day.  Host regions 
are responsible for coordinating with the CLC and NMTC, collecting registration materials, 
verifying membership status, producing rosters and all travel materials, collecting 
registration fees, verifying receipt of registrations, and handling refunds when applicable.  

✓ The Registrar you select must be up for the job.  This person accepts the registration 
forms in the mail and is responsible for collecting the money, and reviewing each form 
for accuracy.   It is up to the registrar to notify members if they short-paid or over-
paid, or made some other error on the form.  The registrar must maintain these records 
accurately and transfer every item to an Excel spreadsheet to share among the other 
tour volunteers.  Accurate record keeping is crucial for a smooth event. 

✓ A word about foreign currency:  Some banks charge large fees for depositing foreign 
checks.  If your Region has a merchant account you can accept a credit card.  Otherwise 
it may be reasonable to ask your foreign participants to bring US funds with them and 
collect at time of registration. 

o Budgeting and Financing: Host regions must recognize that financial success cannot be 
guaranteed by the CLC or the NMTC. The NMTC will approve what’s reasonable for the 
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Registration Fee.  The host region must build in and collect fees to cover their costs, such as 
Tour Books, maps, name badges, etc.  Your event planners must be careful about pricing 
and budgeting, because your tour must be self-supporting.  Tour budgets should be planned 
to be modestly profitable, but recall Economics 101:  The more expensive your tour, the 
fewer amount of members can participate. 

A beginning balance of around $2000 can make things easier when planning, as the money 
can be used to cover deposits and other costs while the registration fees are coming in. 

Only in the most unusual circumstances might a host region apply for financial relief if a tour 
threatens to do irreparable damage to the host region’s finances (examples of calamities 
that may qualify:  hurricanes, floods, civil unrest, acts of terrorism or war).  

o Promoting:  One year in advance your host region should print pamphlets or postcards and 
distribute them at Grand National meets and the preceding year’s NATIONAL driving tour.   
At least one member of your region should attend the preceding tour to promote your tour. 

o The Self-Starter:  Nine months before your tour, your region must submit a 1,000-word 
description of the tour, with three or four high-resolution photographs promoting the tour 
route and destinations. The Self-Starter will publish the write-up and photos six or seven 
months before the event (See Appendix D). 

Accompanying the article in the Club magazine will be your Registration Form.  That means 
all hotels, attractions, meal venues, and other stops need to be final. (Appendix E). 

o Remember the MRC: Getting the Club together for a national event is also a good time to 
promote the CLC Museum and Research Center.  Possibly your budget will include a small 
donation to support the MRC, or you can plan a specific fund raiser during your Tour.  A 
Poker Run, 50-50 raffle, a short Auction of donated items, or even a bake sale are some 
ideas.    

o Planning Calendar: A two-year tour planning checklist is provided as Appendix C.     

 

 



CLC Handbook for Touring November 2019 

 8 

TIPS and GUIDELINES FOR PLANNING YOUR TOUR:  

Advice from past tours!  

1. Pre-driving the tour (the “dry run”):  Nothing, nothing, nothing can do more to ensure a tour’s 
success than driving the planned tour route as if you are conducting the tour. You should take the 
leadership team out as part of the planning to discover the best roads (most scenic, fewest traffic 
lights or stop signs, good street signage, landmarks, etc.) to link your selected stops into  
harmonious day(s) of driving.  You may discover you have to skip the “World’s Largest Ball of Lint” 
because it adds too many miles that day, or has inadequate parking because on Fridays it is also a 
Park ‘N’ Ride for a casino bus.   

During these reconnaissance trips also consider scheduled road construction, distances between 
brand named gas stations, and breaks for meals and bathroom stops. You will need a driver and a 
navigator at a minimum. The navigator can check against the maps you have developed, taking 
notes on distances between major landmarks (and possibly photos of key locations). Your itinerary 
will need these notes to make sure you’re not leaving participants behind if they stop for something 
or miss a turn.  You will use this scouting venture to develop your proposal, your itinerary, The Self-
Starter article, and your other support tools for the tour.   

When you do the dry run, look for every possible complication: check the traffic at the times you will 
be running, count the spaces in the lunch parking lot, check for trailer parking at the hotel, check 
about entrance fees at parks or attractions, and confirm your arrangements as you go. If the tourers 
will be driving after dark, be sure to drive the route after dark. Before your dry run is complete, you 
should get a novice to try to follow your directions. Get him or her to drive with a navigator, and 
report back to you. Remember, the route is obvious only to you, because you already know where 
you’re going. Whatever you have to tell your test driver needs to be in the directions!  For these dry 
runs, decide in advance if your planners are to pay their own way or be compensated by the region.  

2. Send a Spy:  Send a member of your region to the preceding year’s National Driving Tour.  This 
person will promote next year’s tour (Yours) at the closing ceremonies and will also pick up some 
tips on how to make it your event even more awesome.  Some of the best organizational and 
operational methods ever were passed down (blatantly stolen) from another tour. 

3. Numbers of Cars and Participants:  A NATIONAL driving tour of 100 cars is possible; it’s been done 
before. But experience suggests that a tour of 50 - 60 cars can be expected.  Not all cars will 
participate in all days. What you have to think about is having everyone arrive at lunch around the 
same time (buffets are recommended for efficiency), navigate through a small town’s traffic lights 
with a line of Cadillacs, allow time for photo opportunities, bathroom breaks, etc.   

Past tours have led us to estimate 2 to 2½ participants per registered car; you can factor that for the 
time it takes between stops.  So, consider the venues and plan accordingly: If a restaurant cannot 
accommodate that many cars or guests, then you will need to prepare for multiple parking and 
eating arrangements. If a museum insists on tours of 20 or fewer guests at a time, you will need to 
schedule a rolling set of smaller groups – with alternate activities to engage those waiting for their 
turns at the attractions. Although there is no firm ceiling set for the number of cars enrolled in a 
tour, CLC strongly suggests that registration materials set a firm ceiling based on the destinations 
and accommodations, then cut off registrations (by day or event) when that ceiling is met. Having a 
“first-come, first-served” approach might even get people to send in their checks on-time! 

4. Miles: Daily driving mileage should average between 100 and 125 miles each day.  The actual miles 
should reflect the creativity of the tour plan, and therefore the CLC will not govern mileage specifics. 
These are our suggestions, based on past tours: 
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• Departure times:  Allow time for a reasonable “wake-up call” and breakfast, as well as check out 
time and a driver’s meeting to orient the participants to the day’s schedule and itinerary. Factor 
in the size of the entourage and the morning’s destinations. Expect larger groups to take longer 
to hit the road.   Don’t skip a driver’s meeting, even if it is to say there are no updates. 

• Itinerary:  Please review the sample itineraries supplied in the manual’s attachments. A GPS-
friendly address should be provided for rallying spots in case someone is completely lost (even 
though the tour may not be taking the most direct route).  Smartphones all have GPS apps. 

5. Sites and Activities: The number of sites and stops, hours of the day, and other characteristics of a 
driving tour that make each event unique are not governed by the CLC. But if this is a region’s first 
NATIONAL tour, the itinerary should be designed in concert with a member of the NMTC. 

• Remember the “Plus ones”:  Most folks will not be driving solo. And that means you will want to 
provide entertaining venues and activities for the passengers, too. Imagine a tour with nothing 
to do except car museums, shop tours and tractor pulls… That’s a guaranteed low-registration 
event! Try to build in destinations for those interested in vineyards, breweries, gardens, historic 
sites, vintage homes and architecture, pop culture, art, music, theater, unique shopping stops, 
rodeos, county fairs, tourist attractions, and other intriguing locations. You must appeal to the 
passengers and back seat riders! 

• Decide: Will it be “Hub and Spoke” or “Point to Point”/”Daisy Chain” or both?  Host regions 
will have to get creative in planning the itinerary. The travel plan must balance driving with the 
locations of suitable hotels, special attractions and major destinations.  A higher population 
locale might call for a “hub and spoke” design, in which the host hotel remains the same 
throughout the tour: participants return to the “hub” each evening after the day’s events. These 
are popular with people who don’t like packing their bags every day.   This also encourages 
trailered cars to participate, plus it makes the region’s planning easier, as they are only dealing 
with one hotel. 

A rural tour might be better routed from a starting hotel on the first night, to a location near the 
first day’s activities, and daisy chaining on through the countryside, ending back at the first stop 
(or ending elsewhere entirely). Peach State once planned a combination, where the first two 
days were hub-and-spoke and other days were daisy-chained over 100 miles away.  A daisy 
chain tour could discourage attendees who want to bring a trailered car, except if you end 
where you start. 

• Tour Books will guide your tour: All driving tours should be built around a detailed set of driving 
instructions, maps and GPS links that are capable of guiding even a solo driver through the 
course. Why? Because lines of collector cars will quickly break into smaller groups; eventually 
someone will get lost. Some will prefer to go it alone anyway. Getting lost is one way to diminish 
one’s excitement about any tour. But if the Tour Book is a good one, drivers will be able to drive 
at their own pace, meet up with the main body at key stops, and still have a way to contact tour 
leaders if they get really lost. The more drivers and cars, the more it is essential to plan for 
independent touring.  

o “On your own” driving:  Large tours are conducted this way.  Drivers and navigators follow 
the Tour Book instructions and meet up with the tour at the next stop.  Solo drivers may 
decide to find a partner instead of driving without a navigator in a Hub and Spoke event.  
For example Jon and Dave take Jon’s car on day 1, and take Dave’s car on day 2.  Thereby 
each driver will have a navigator. And this might be their chance to catch a ride in a special 
Cadillac!  A white board should be set up for members to make these arrangements.   
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For Point-to-Point tours, solo drivers may arrange to follow someone else who has a 
navigator.  It is best to ask permission to follow another car instead of just doing it, just in 
case that leading car was planning on visiting Aunt Sadie first, and catching up with the 
group later in the day. 

o Parade-style driving:  This style is nearly impossible for NATIONAL tours (and then only in 
the most remote areas).  If a parade style day or segment is desired, tour leaders should 
consider breaking tour participants into smaller “pods” of five or six cars. Assign leaders to 
each pod who can be trusted to follow the maps well. Leaders should have a navigator   

• Highways:  Avoid or minimize highways when possible, but know that many successful tours 
have been built around highway miles. Highways do save time and distance.  Just remember 
that speeds can be demanding on older cars and lots of highways will discourage pre-war 
vehicles.  There is a limit placed on drive times by biology too. Build in stops for leg stretching, 
water bottles and bathroom breaks every 60 to 90 minutes.   It’s not an endurance contest or a 
race… Take some time to smell the roses and view the scenery! The lead car and the sweep car 
should carry coolers for people to find a chilly bottle of water and a bag of chips during a 
roadside stop. If possible schedule hilly runs early in the day, before the cars start to run hotter. 
You might have fewer breakdowns!  

• Speaking of breakdowns:  Stuff happens, and nothing attracts a crowd like an open hood.  But 
to be safe, advise your drivers at the morning orientations NOT to clump up if they see a stalled 
club member.   One or two fellow drivers, plus a sweeper car will be plenty.  Use a thumbs up or 
thumbs down to communicate with other drivers. A thumbs up means no help is needed. 

• City miles:  It is inevitable that you will be trying to make turns at city street corners, at traffic 
lights and stop signs. These are the places your participants will get lost or fall behind. Good 
directions in the Tour Book will help. And a careful briefing each morning before starting out can 
orient those drivers who listen to the pitfalls of the day’s route – and these might even prevent 
a few drivers from getting lost. No one wants to catch it from an irate participant who couldn’t 
decipher the day’s itinerary at a time when people are winding down and resting from a hard 
day’s drive! Other tips for driving in the city: 

o Tour Books simply MUST be sensitive to the driving patterns of the entire group. The speed 
one uses in a daily driver will seldom work for a classic car, and the itinerary should reflect 
that reality. During the tour, leaders must remain aware that there are all types of drivers in 
the entourage. Slow down! Keep an eye out for your other drivers. Build into your Tour 
Book and your daily driver’s meetings a few critical guidelines for each day.  Other tips: 

✓ Minimize left turns, especially where there are no traffic turn signals. Three rights 
around the block to make a left may be over-reaching, but consider how long your 
drivers will be hung up at the first left turn after leaving the hotel.  

✓ Try to avoid busy times, such as morning commutes or afternoon drive-times. Leave a 
little later in the morning, and try to get to a lower-traffic setting by late afternoon, for 
example. 

✓ Share a roster with cell phone numbers, and encourage people to enter their tour 
leaders’ numbers before departing – so they are at hand in an emergency.  
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• Group transportation (e.g., buses to special destinations):  Just because it is a driving tour does 
not mean you have to take the cars everywhere. If a must-see attraction is in a congested area 
of a large city, arrange for a bus.  Be sure the capacity and schedule allow for stragglers.  You will 
want to work out the rules for participants and put that into your Tour Book. For example, how 
long will the bus wait for stragglers before it departs for its next stop?  Also, consider security if 
you are leaving the Tour cars at a remote location. 

• Private collections:  The CLC IS a car club, and participants will always be thrilled to stop along 
the route to visit private collections of unique autos, trucks, trains, and other collectibles (flea 
markets, model railroads, antique shops, etc.) Try to build in a few of these into any tour.  Don’t 
of any private collections along your route?  Contact a local AACA region for some leads. 

• Museums:  Auto museums are the pinnacle of destinations for many tours. But some regions 
have had great success visiting art museums, air and space museums, Civil War battlefields, 
memorials, cemeteries, art galleries, and the like. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

• Other local attractions (e.g., historical significance, architecture, dealerships or assembly plants, 
city and state parks, etc.): If your city is home to some Frank Lloyd Wright architecture, or the 
birthplace of an historical figure, do your participants a favor and allow for a stop there.  If 
you’re worried about the extra time it takes, you could make such a stop an optional side trip. 
Or build the option into the itinerary, and offer an alternate destination for those who would 
rather do something else. It complicates the coordination of a tour, but you can’t beat optional 
legs for attracting a diverse group of participants and their riders.  

If you can do it, arrange ahead for local communities to plan a gathering around your visit. Ask a 
small town PTA, volunteer fire department or a church auxiliary if they’d like to host a coffee 
stop along the route, and get them to organize the stop for pastries or local specialties, perhaps 
as a fundraiser (yes – pay them!).  Great good will… 
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• Meals:  Possibly the most important aspect of any tour will be the FOOD.  If you had four days of 
rain and cold, but the food was exceptional, no one will grumble.  Don’t go cheap with the food 
(and that goes for road side snacks as well). 

Allow ample time for eating, and avoid pressing too hard for departure times.  Buffets are good 
for expediting service, but be sure the selection is appropriate for all your participants. You 
should probably include a way for registrants to request specific food requirements in your 
registration materials. Make the meals part of the entertainment! Schedule a luau, a beach 
party, a visit to a nationally recognized diner or dive, and sample the local cuisine. Other tips: 

o Plan at least one special group meal (a lobster boil, a BBQ dive, Cajun, seafood, etc.). 

o Box lunches are a good, informal way to provide a meal in a remote location that may not 
offer a large-enough venue.  Many chain sandwich shops feature off site catering. 

o Participants will want some meals on their own.  Dinners are a better choice for this, as 
lunches “on your own” will break up the tour and possibly cause delays.  Not supplying 
every meal will keep your guests’ tour cost down. 

o When dinner is “on your own,” provide guests with menus or recommendations from the 
hotel staff or your own reconnaissance trips. This gives the participants more choice in food 
selections, and makes it easier for the restaurants to serve people well.  

• Communications: Never skip the morning  drivers’ meeting. Share a roster of the drivers’ mobile 
phone numbers in the Tour Book, and if you’re using pod leaders make sure each pod has their 
leader’s number programmed in. Remind people that they could use their GPS units or 
smartphone apps, but explain your planned route may not be the one your GPS will suggest. 
(Know in advance those spots where a GPS or phone will lose its signal strength, because that’s 
where participants will become confused. Also, your route may be off the GPS-recognized 
route.) Take the time each evening to take the pulse of the participants through a daily recap, in 
case there’s something you can do to make TOMORROW better. Other ideas: 

o Nothing works better for welcoming folks and setting the temp for a great tour than a brief 
cocktail party the evening of check-in.  Make it comfortable, with room to sit or stand. The 
entertainment is less important than the opportunity to meet and greet one another. Such 
gatherings are especially important for NATIONAL tours, because so many participants will 
be meeting each other for the first time.  Introduce your leadership team then. 

o Consider offering a simple feedback card each day, to capture ideas about how to make the 
next day a better experience.  At the end of the tour you will have a nice collection of 
comments to help you with your next tour. 

• Hotel Accommodations:  We strongly recommend you work with Helms Briscoe, the Club’s 
preferred site procurement agency (www.helmsbriscoe.com), in choosing your hotel(s).  In 
addition to taking advantage of their site selection expertise, HB is invaluable when negotiating 
hotel contracts and mediating disputes.  If you elect to use HB, you must not contact any hotels 
prior to discussing your plans with them.  (This is not applicable for a REGIONAL Tour). 

Locations are crucial – too far apart and they will make everyone miserable, and too close 
together might leave folks feeling cheated out of some quality driving.  HB, or your tour 
chairman if you elect to not use HB, shall negotiate group rates and include amenities, such as 
secure parking, car wash areas, material storage, hospitality suites, a closing banquet, and 
baggage handling. Group rates often require booking a number of rooms, and so planning for 
anticipated participation is a good skill to apply. Calculate the likely number of registrants then 
promote the tour to obtain sufficient room reservations. Provide registrants the information 

http://www.helmsbriscoe.com/
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needed to book their rooms on their own accounts, obtaining the group rates with a group 
number or identifying name, like “Cadillac Club.” Other considerations: 

o Stay in touch with hotel staff, and obtain a list of registrants as the event closes in.   
Participants will make their hotel reservations early and send in their event registrations last 
minute.  Therefore hotel counts are a good way to predict tour participation. 

o Reserve space for the right number of guests you anticipate registering.  This is an art.  Do 
not under-book, as that might place you short of rooms.  Do not overbook, as there are 
sometimes financial penalties.  

• Security Measures: Some regions have contracted with security specialists after consulting with 
local law enforcement along the route. Often these companies organize retired or off-duty 
officers who are certified in addressing security situations, such as patrolling parking lots.  

o Make sure parking is adequate (remember, these are Cadillacs!) and SAFE. Overnight 
arrangements might include that parking security is part of the hotel accommodations. Paid 
security will cost more than you think (possibly $30 an hour), so be sure to build this 
expense into the budget.  A trustworthy volunteer security team will save you big money. 

o At each stop along the way, there should be members of the hosting region present to keep 
an eye on the cars while the drivers are occupied with tour events. You’re not just 
concerned about someone having a purse stolen during lunch. People will congregate 
around the cars, and someone will want to lean on them. More than one Cadillac owner has 
experienced an adult placing little kids behind the wheel, or allowing someone to sit in a 
rumble seat.  You might not mind a lineup of toddlers sticking their palm prints down the 
side of your car, but you can bet there is someone in your entourage who does mind! 

o It can be helpful to check in with local law enforcement if it makes sense to get their 
cooperation. If you will be holding up traffic, parking in a seedy area, or if you need an 
escort, the local police can be your friends. If they are caught by surprise, they can make 
your tour miserable.     

• Awards/Certifications/Commemoration: Recognition for participating might include a 
certificate for framing, or other items designed by the host or a sponsor to commemorate the 
event (e.g., grille badges, dash plaques, window stickers, goody bags with car supplies).  Some of 
these are expensive, some are cheap.  That’s up to your budgeting prowess.  But everyone will 
want something as a reminder that the next tour is not to be missed.   

Closing ceremonies typically include awards.  Get creative with your awards: longest distance, 
hard luck award, best navigator, got-lost-the-most award, best jokes, worst jokes, etc. 

• Assign a tour photographer: You will want pictures to recap the event and to promote future 
events, and to include in your wrap-up article for The Self-Starter (300-500 words). But the best 
reason; a slide show during the closing event will be a Big Hit!  

6. Tour support services:  Sweep cars and/or pre-arranged mechanical services should be considered 
when planning your driving tour. It’s common, even among well prepped cars, to have flat tires or 
flat spares (!), vapor lock, fuel issues (e.g., misreading gauges), or batteries that give up on the 
highway. You should decide in advance your approach to supporting these unlucky drivers. 

• Trouble Truck: Some regions arrange for a “trouble truck” to accompany the entourage, to help 
troubleshoot issues like changing flats or even to escort broken down cars to a repair facility. If 
this approach is part of the plan, budget for the cost of supplies and make it part of the 
proposal.   Find out if you can return any unused supplies at time of purchase. 
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• Hagerty or other collector car insurance concerns may supply roadside assistance in exchange 
for a nice advertisement in your driver’s manual (or some other creative way to show 
appreciation).  For the 2016 National Driving Tour, Hagerty arranged free roadside assistance 
and a free 60-mile tow to tour participants. 

• Pre-Drive Checkups: Drivers are solely responsible for the condition of their cars during the tour. 
One thing that can help is providing a checklist of good practices for preparing a classic car for a 
tour. A sample checklist is supplied in Appendix G. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

7. Promotional Materials: 
• Promoting your tour:  Once you have the award of the tour from CLC, you need to promote it to 

get word out about your tour. Begin by promoting it among your own regional membership – in 
the newsletter, on your web site, on your Facebook page, and in your region’s activities 
calendar. Tap into local excitement to develop your tour’s itinerary, and capture that in a flyer 
discussing the key features of the tour.  Ask for volunteers (most important). 

o Use that as a model for marketing it among the CLC membership worldwide. Post your event 
announcement on the CLC calendar at: http://www.cadillaclasalleclub.org/calendar/ You can 
post a link to your region’s web site on the CLC site at  http://www.cadillaclasalleclub.org/meets-
and-tours/  

o You can probably also share an ad in many regions’ web sites and newsletters.  

o Place an ad in Old Cars Weekly, or just about any other car-related publication, whether national 
or local. The Self Starter is a must; guidelines for submission are contained in Attachment A 
under a “Two-Year Timeline” for getting plans in place.  

• Sponsors:  You can always use financial support to offset expenses. Your region should develop 
lasting relationships with businesses that recognize the value of partnering with the Cadillac & 
LaSalle Club, such as dealerships, tire vendors, insurance companies, restaurants, attractions, 
and so forth. Consider constructing a banner with vendors’ logos and web addresses to post at 

 

http://www.cadillaclasalleclub.org/calendar/
http://www.cadillaclasalleclub.org/meets-and-tours/
http://www.cadillaclasalleclub.org/meets-and-tours/
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each destination, perhaps near the help desk.  Mention them or supply them with space in your 
Tour Book. 

• The little extras: How can you make your tour attractive enough to draw participants? How can 
you make it memorable for those who come along? Give them something to remember you!  

o Tchotchkes (inexpensive souvenirs, trinkets, or ornaments):  Consider having dash plaques 
made up for the first 50 or 75 registrants. Also good: Keychains, hats, coffee cups, ceramic 
items. Develop a relationship with your local trophy shop, which can make these up quickly 
and inexpensively. 

o Touring t-shirts: Think of your tour as a rolling car show, and you will be reminded of lots of 
ways to promote it… do it like you would your annual car show.   Sell these at a reasonable 
price and do not order too many.  Pre-selling them on your registration form is safest. 

o Goodie bags to carry your tchotchkes, Tour Books and t-shirts in:  These too are inexpensive, 
and might be donated by a sponsor – such as a local Cadillac dealer, the dash plaque 
company you used, or one of the collector car insurance companies. A good place to store 
the Tour Book, maps, brochures, flyers, and evaluation cards for the tour.  

o Passes and coupons: Check in with businesses along the route. Coffee! Ice cream!  

o Items for the kids:  Toys or stuffed mascots, black and white pictures and crayons. 

8. Registration Materials: Your Registration Form should make provisions for the following . 

• Tour Itinerary:  You need a packet that will explain the tour in sufficient detail that the 
participants can determine which events and optional activities they choose to attend. Include 
photos and consider this a marketing piece, so provide:  

o Highlights of each planned destination and route;   

o Highlights of optional activities; 

o Online links to attractions’ web sites, or supply their brochures, flyers, photos, etc. 

• Registration Fees should be charged to each vehicle in such a way as to cover the direct costs of 
the tour – such as pre-planning costs, driving manual, name badges, snacks, drinks, promotions, 
maps and itinerary printing and other group costs.  A separate registration fee for Non-CLC 
guests is typical, as is a late fee  to encourage members to remit funds on time. 

• Activity Fees should be charged ala carte to each participant to cover each activity of the tour, 
such as meals, museum entry fees, etc. Some activity fees will be required, and others can be 
optional. Optional fees can allow different participants to tailor their activities to their own 
enjoyment – some may want to go shopping while others are touring an auto assembly plant, 
for example. The plant tourers can be charged an activity fee to cover entry fees and a snack 
while those who skip the plant tour will cover their own shopping costs.  Adding a buffer of $1-
$2 per person is acceptable to cover the cost of cancellations. 

o For NATIONAL tours, It is permissible to charge one price for a whole day consisting of 
multiple activities (Thursday is $125 per person, Friday is $95 per person) but it is not 
permissible to charge one price for the whole multi-day tour. 

• Legal liability: Common sense dictates that hosting regions will do all that is possible to create a 
climate of safe and responsible driving. That starts with obeying all state and local traffic laws. 
There should be a waiver on the registration form that holds the host harmless for turns of 
events that are outside the host’s control. Remember, CLC provides insurance coverage.  
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• Good, safe driving practice: All cars should have a UL-approved fire extinguisher on board at all 
times, preferably accessible in the passenger compartment. Drivers are responsible for driving a 
legally licensed, roadworthy vehicle with a valid registration, and for following local road rules.    

• Suggestions for what to bring, how to dress, etc. (See Preparing for a Tour in Appendix G). 

• Welcome letter:  Send an informal letter acknowledging registration, with some details on the 
high spots of the tour. This will serve as confirmation of registration and will hold the 
participants’ interest until you can give them the Tour Book. 

• Handling dropouts, no shows, and refunds:  Your region must decide how it intends to deal with 
these eventualities.  Likely your attitude toward a refund will be influenced by the event’s 
financial outcome.  Therefore it would be wise to hold off on refunds until after the tour has 
ended.  Hard costs, such as meal and admission tickets that could not be reallocated should be 
withheld.  Try and refund as much as is practicable and fair.   

• Registering your participants on Day One: Everyone must check in before joining the tour, and 
get their touring packet. Have the registration desk open the evening before the first day, and 
early on each day of the tour. Keep it staffed until you are sure everybody has had a chance to 
register. These folks are your greeters and problem-solvers, so you will need more than a couple 
of volunteers for registration. 

The main task is to verify information on those participants who show up: accurate contact 
information for drivers and their guests, active membership in the CLC. Ensure that fees are 
paid, events and activities are reserved, and the cars match those pre-registered (although 
members are certainly free to bring a different car if circumstances require it). Have copies of 
the signed registration forms handy. Make sure the touring roster is accurate. Supply a goody 
bag full of essential information to each participating vehicle, organized alphabetically to 
support quick processing, including: 

o Name badges for each driver and guest, perhaps on a lanyard, is typical.  A two-sided name 
badge with the first name (or nick name) in bold and large type above the last name is 
recommended.  City, State, and Country are also usually listed.  Name badges are great ice 
breakers (“I was born near that town” or “Wow, did you drive here from there?”). 

o A mirror hanger to identify the car as one registered for the tour. 

o Tickets for each activity that has been registered for, such as meal tickets and passes (which 
are important for monitoring who attends each meal and activity). 

o The Tour Book with itinerary describing optional activities,  

o A copy of the registration form marked paid. 

o Brochures of important destinations and promotional materials on the state and localities. 

o A gift or two as a way of saying thanks (pens, key chains, souvenirs, dash plaques, etc.).  

9. Tour Book with itinerary: These helpful resources may be found in Attachment F: 

• Tour booklet:  

o Welcome from tour leaders and local leaders. 

o Roster of drivers and guests with contact information and descriptions of cars, etc. 

o Pre-tour checklist: Making your car roadworthy. See Attachment F. 

o Pre-tour packing list: What to take with you on the road. See Attachment F. 
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o Itinerary and Maps (with GPS locations and turn-by-turn directions): 

▪ Highlights of each planned stop:  brochures, flyers, photos, entry tickets, etc. 

▪ Highlights of optional or alternate activities: rallying points and times, etc.  

10. Driver’s Meeting Agenda:   

• Introductions. 

• How to use the Tour Book. 

• Outline of the day’s schedule, timing expectations, weather forecast. 

• Remind folks which tickets, wristbands, cash, etc. they will need for that day.  Explain any special 
parking arrangements or instructions. 

• Discuss any derivations from the Tour Book (stuff happens!) or any special instructions. 

• Explain the touring method– “On Your Own” (preferable for a NATIONAL event) or “Pods.” 

• Explain how broken-down vehicles are handled.  Make sure everyone knows where to find 
important contact info in the Tour Book (Trouble truck, Hagerty Roadside Assistance, etc).  
Hoods up if your car is disabled, one or two helpers max, thumbs up if you are not in distress. 

• For those who choose to follow someone else (it is a lot easier to follow a 20-foot bright red 
land yacht than it is to keep an eye on the Tour Book) get acknowledgement from that driver, in 
case the car you are following is planning a side trip.    

• Ask if anyone is still looking for a ride or a navigator. 

11. Evaluating the success of your project: Consider offering a simple feedback card at the end of the 
tour. Or, make one up for use each day, to capture ideas about how to make the next day a better 
experience.  At the end of the tour you will have a nice collection of comments to help you with your 
next tour. See a sample end-of-tour questionnaire in Appendix G. 
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PAST CLC NATIONAL DRIVING TOURS 
YEAR DESTINATION HOST REGIONS OF CLC 

2000 
2001 
2002 
2003 
2004 
2005 
2006 
2007 
2008 
2009 
2010 
2011 
2012 
2013 
2014 
2015 

Michigan’s Lower Peninsula 
Georgia and Florida 
Eastern Pennsylvania 
Southeastern Virginia 
Western/SW Colorado 
Tampa Bay, FL 
Southeastern Indiana 
Lower NY State/Central Connecticut  
East Central CA/Western Nevada 
Washington DC & Surrounds 
Washington State 
Lubbock, Amarillo, Palo Duro Canyon, Texas,  
Las Vegas 
Northern CA/southern OR 
Northern IN/southern Michigan 
Detroit metro area 

West Michigan CLC 
Peach State CLC 
Valley Forge CLC 
Hampton Roads CLC 
Rocky Mountain CLC 
Florida Suncoast CLC 
Indiana CLC 
Lower Hudson Valley CLC 
Northern California CLC 
Potomac CLC 
Pacific Northwest CLC 
North Texas CLC 
Las Vegas CLC 
Northern California CLC 
Indiana CLC 
Motor City CLC 

2016 
2017 
2018 
2019 

East and North CT/Hudson Valley, NY 
Route 66 Joliet IL to St Louis MO 
San Louis Obispo CA 
Gettysburg PA area 

Two Rivers CLC 
West of the Lake Region 
SoCal Region 
Valley Forge Region 

 
CLC Touring Badge Program as November, 2019 

Badge # Level Member  Last First VIN Yr C/L Model 

1 1 
24831 Hurley Jack/Donna 

4776 1976 C 6EL67 Conv 
23761 Dunn Lee 

2 1 26394 Haaland Vince 8059 1966 C FW Brough 

3 1 15270 Terry Phil 3338 1954 C CDV 

4 1 19733 Penfield Norman 6894 1993 C Allante 

5 1 12221 Dorsey James 7281 1963 C 62 

6 1 27032 Diodati Ray 2846 1957 C CDV 

7 1 23761 Dunn Lee 6252 1957 C CAD6239 

8 1 21941 Bailey Doug 7725 1958 C 6239E  

9 1 23878 Greene William 8849 1974 C Eldo Conv 

10 1 25968 Hendershott Robert 9880 1965 C Eldorado 

11 2nd 27162 Benneche Ron/Annette 6888 1962 C CDV 

12 1 22045 Davenport Jay 2539 1961 C SCV 

13 2nd 20432 Page Stephen 6751 2002 C Eldorado 

14 1 25589 Ken and Denise Mohlman 6059 1967 C Fleetwd 75  

15 1 10636 Van Luven Bill 8568 1963 C CDV 

16 1 24558 Miller Cecil "Buster" 3544 1958 C 62 Coupe 

17 1 26488 Nichols Mark 9396 1964 C 60 Special 

18 1 22073 Mainwaring Henry 6783 1963 C 6783 
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CLC Touring Badge Program as of November, 2019 
19 1 18390 Partridge Sandy 3617 1976 C CDV 

20 1 21941 Bailey Doug 3150 1966 C SDV 

21 1 26679 Thomsen Nels/Phyllis 6413 1993 C Allante 

22 1 2750 Brittan Michael 8378 1978 C Sev Elegante 

23 1 175 Compton Philip/LaDonna 4779 1978 C CDV 

24 1 1067 Washburn John/Martha 7595 1937 L 5027 

25 1 22014 King David 1640 1958 C Brougham 

26 1 4395 Braden Donald 5299 1950 C Series 62 

27 1 23358 Shipp Bill 3091 1973 C SdV 

28 1 1188 Otis Whitney 9643 1985 C Eldorado 

29 1 3050 Haas Alan/Vicki 4190 1965 C Eldorado 

30 1 25622 Garrett Willie 2310 1984 C Eldo Biaritz 

31 1 20548 Bob Fracolli 2502 1967 C DeVille Conv 

32 1 95 Hoelscher Donald 0943 1966 C CDV 

33 1 27478 Di Nucci Tom 3513 1961 C Conv. 

34 1 12221 Dorsey James 7685 1983 C CDV 

35 1 13562 Tucker Stan 3811 1956 C 60S 

36 1 24966 Dougherty Mike 2232 1978 C Eldorado 

37 1 28792 Kelly Lewis 8069 1993 C Allante 

38 1 23738 Ciccarella David 2806 1964 C Eldo Conv. 

39 1 21941 Bailey Doug 6300 1966 C Eldorado 

40 1 28980 Anderson Michael 7448 1964 C Fleetwood 

41 2nd 24648 Abbott Michael 6487 1990 C Fleetwood 

42 1 23499 McCauley Johnny 7856 1966 C DVC 

43 2nd 397 Duthie Greg 6338 1939 L 5019 

44 2nd 23675 Marsh Mona 0986 1985 C Eldorado 

45 2nd 29900 Rohner Randy 3682 1999 C  Eldorado 

46 2nd 29566 Hendrickson Carl 7169 1992 C Eldorado 

47 1 10913 Rubin David 1928 1968 C Eldorado 

48 1 21894 Iceman Chip NA 1966 C Fleetwood 

49 1 25695 Levy Bill 9252 2006 C STS 

50 1 8092 Brown Glenn 0106 1972 C Fleetwood 

51 1 7750 Smedes Chic/Judy 7345 1992 C Brougham 

52 1 28227 Huffman Timothy 9147 1976 C CDV 

53 1 23563 Karreman Alyda & Henny 7915 1979 C Seville 

54 1 15809 Huse George & Toni 2014 1976 C SDV 

55 1 26352 Hammett Reagan 6843 2007 C DTS 

56 1 27956 Strouse Joseph R 931 1962 C Series 62 

57 1 16622 Sweezey George 8004 1939 L 5019 

58 1 22014 King David 9031 1998 C  d’Elegance 

59 1 27162 Benneche Ron & Annette 9322 1956 C S62 Cpe 
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CLC Touring Badge Program as November, 2019 
60 1 15185 Grundmann Gene 3149 2005 C XLR 

61 1 23735 Bibb Eddie & Suzanne 6968 1989 C SDV 

62 1 6715 Schles Robert & Sarah 0405 1964 C Eldorado 

63 1 26772 Caldwell Vicki 0923 2008 C Deville 

64 1 28757 O’Neil Rory & Lucille 9139 1978 C Eldo Biarritz 

65 1 8853 Hunter Jon & Amy 1964 2005 C Deville 

66 2nd 17394 Clark Alan 1372 1967 C CDV 

67 1 30730 Kelly Michael S. 8174 1977 C Seville 

68 1 30367 Smalley Don & Dolly 1230 1977 C Talisman 

69 1 27380 Sebastian James 2418 1989 C Allanté 

70 1 23499 McCauley Johnny & Bonnie 5814 1996 C Eldorado 

71 1 26488 Nichols Mark 2752 1976 C Talisman 

72 1 23735 Bibb Eddie & Suzanne 6078 1968 C CDV 

73 1 28792 Kelly Lewis 9536 1991 C Brougham 

74 1 24920 Halver Scott 2689 1960 C Eldorado 

75 1 15689 Cutler Art 9923 1941 C Series 62 

76 1 27442 Gardner Lynn & Helen 7416 1975 C SDV 

77 1 27442 Gardner Lynn & Helen 6321 1976 C ELC 

78 1 30124 Novak Glenn & Debbie 6508 1992 C ECP 

79 1 23735 Bibb Eddie & Suzanne 4319 1976 C Brougham 

80 1 17588 Piel Charles 8354 1967 C DVC 68367 

         

         

         

         

         

         

Note: 2nd level refers to vehicle driven over 2,000 miles and is issued a pin and 
sticker to cover the lettering Touring on the Grill Badge with Senior Touring. 
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Appendix A: 
Application for Hosting a CLC National Driving Tour 

 

 

 
 
 

NATIONAL DRIVING TOUR HOST REGION AGREEMENT 

Name of Region: 

Year Desired: 

Dates Desired: 

Region Director: 

Tour Chairperson: 

General Description of Tour: 

 

In order to host this National Driving Tour we agree to adhere to the descriptions and standards 
of a CLC National event as outlined in the Handbook for National Driving Tours.  We shall 
consider utilization of the Club’s designated site selection vendor when choosing host hotel(s) 
and we shall consider a donation to the CLC Museum and Research Center, either from profits 
from the event or a separate fund raising activity during the event.  We agree the National CLC 
is not responsible for any debts or losses that may arise from the region hosting this event.  

_________________________    _________________________ 
Region Director   Date          Region Vice President                          Date 

____________________________________________  
Affirmed:  Vice President National Meets & Tours                               Date 
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Appendix B: 

Touring Badge Program Outline 
The Cadillac & LaSalle Club Touring Recognition Program was established to promote the maintenance, 
preservation, and driveability of our Cadillac-built automobiles. Recognition for eligible vehicles are special 
“Touring” grille badges. As vehicle and driver miles accumulate over time, increased levels of achievement 
will be recognized.  
 

Tour Rules:  
• Level 1 achievement will be 500 miles during two or more qualifying touring events.  
• In-transit miles do not qualify.  
• This program began June 7th, 2011 and is not retroactive.  
• Cadillac and LaSalle vehicles must be 10 years and older (by the calendar) to carry the Level 1 grille 

badge. Badges are not transferrable to other vehicles.  
• Vehicles less than 10 years old may accumulate miles but will not receive a badge until they become 

10 calendar-years old.  
• Qualifying touring events include only the National Driving Tour, driving tours conducted during a 

Grand National, and pre-approved Region touring events. (For Region events to qualify they must be 
at least 100 miles and two days in duration, open to all CLC members, and have been submitted to 
the National Meets and Tours Committee for inclusion into this program).  

• Participants accrue program miles daily, full tour participation is not required.  
• Miles accumulated for awards will be the official daily miles from the tour, not actual miles. Regions 

sponsoring qualifying touring events will provide daily mileage figures to the National Tours and 
Meets Committee for this purpose.  
• Please mail completed forms to touring program administrator Stephen Page, P O Box 270637 

Vadnais Hts, MN 55127. Or, you can attach this form in an email and send it to 
srpage3974@gmail.com (Please write “CLC Touring Badge” in the subject box.) Keep a copy of 
this form for your own records. Badges will be mailed out as each recognition level is achieved. 

 

Quite a few tourers have earned their CLC touring badges. Over 140 have participated, and 80 have received 
their grille badges as of November 2019! In order to acknowledge those committed to continuing their 
touring, CLC has developed a “Senior Touring” award. While the “Touring” award requires 500 sanctioned 
miles over two tours, a “Senior Touring” award requires a total of 2,000 sanctioned miles in the same 
Cadillac/LaSalle. The procedure is the same. Just continue to submit the proper forms to the touring program 
administrator. The CLC is tracking the tours and miles on your vehicles, and we will send your award as you 
achieve each level. 

  

 

mailto:srpage3974@gmail.com
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Cadillac & LaSalle Club Touring Program 

Regional Tour Event Notification 
 

 

 

   

 

 
 

Use this form to obtain approval for your regional tour! 
 
 
 
 
 
 
 
 
 
 
 
 
 

Tour Name or Description 
List each day individually by 

date (mm/dd/yy) Miles each day 

 

  

  

  

  

  

  

  

 

Region: ___________________________________            Contact Person:   ___________________ 
 

Address:  ____________________________________________________________________________ 
 

Phone No: ____________________________email: __________________________________________ 

The Cadillac & LaSalle Club Touring Recognition Program was established to promote the maintenance, preservation, 

and driveability of our Cadillac-built automobiles.  Recognition awards for eligible vehicles are special “Touring” grille 

badges.  As the vehicle miles accumulate over time, increased levels of achievement will be recognized. 

Regional Tour Program Outline: 

• Qualifying touring events include only the National Driving Tour, driving tours conducted during a Grand 

National, and pre-approved Region touring events.  This an application for a pre-approved Region touring 

event. 

• For Region events to qualify they must be at least 100 miles and two days in duration, open to all CLC 

members, and have been submitted to the National Meets and Tours Committee for inclusion into this 

program).   

• Participants accrue program miles daily, full tour participation is not required. 

• Miles accumulated for awards will be the official daily miles from the tour, not actual miles.  Regions 

sponsoring qualifying touring events will provide daily mileage figures to the National Tours and Meets 

Committee for this purpose. 

• Please mail completed forms to Stephen Page, P O BOX 270637, Vadnais Hts, MN 55127.  Or, email scanned 

documents to srpage3974@gmail.com  Please keep a copy of this form for your own records.  Badges will be 

mailed out as each recognition level is achieved. 

 

Approved by (name and date): ____________________________________________________________ 
                                                                                                                     National Meets and Tours Committee use only 

mailto:srpage3974@gmail.com
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Use this form to report your individual vehicles’ tour & dates! 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Nationally Recognized CLC Tour You 
Participated In (Yr. and City) 

Date(s) 
Attended 

Vehicle Information (leave blank if Rental) 

Year Make Model Last 4 digits of VIN  

 
 

    

      

      

      

The Cadillac & LaSalle Club Touring Recognition Program was established to promote the maintenance, 

preservation, and driveability of our Cadillac-built automobiles.  Recognition awards for eligible vehicles are 

special “Touring” grille badges.  As vehicle miles accumulate, increased levels of achievement will be recognized. 

Program Outline: 

• Level 1 achievement will be 500 miles during two or more qualifying touring events. 

• In-transit miles do not qualify. 

• This program begins June 7th, 2011 and is not retroactive. 

• Cadillac and LaSalle vehicles must be 10 years and older (by the calendar) to carry the Level 1 grille 

badge.   Badges are not transferrable to other vehicles. 

• Vehicles less than 10 years old may accumulate miles but will not receive a badge until they become 10 

calendar-years old. 

• Qualifying touring events include only the National Driving Tour, driving tours conducted during a 

Grand National, the Fall Festival, and pre-approved Regional touring events. (For Regional events to 

qualify they must be at least 100 miles and two days in duration, open to all CLC members, and have 

been submitted to the National Meets and Tours Committee for inclusion into this program).   

• Participants accrue program miles daily, full tour participation is not required. 

• Miles accumulated for awards will be the official daily miles from the tour, not actual miles.  Regions 

sponsoring qualifying touring events will provide daily mileage figures to the National Tours and Meets 

Committee for this purpose. 

• Please mail completed forms to Stephen Page, P O Box 270637, Vadnais HTS, MN  55127. Or, email to 

srpage3974@gmail.com Please keep a copy of this form for your own records.  Badges and awards will 

be mailed out as each recognition level is achieved. 

 

Cadillac & LaSalle Club Touring Program 

Registration and Recording Form 

 

Names(s):  ________________________________________ Member Number:   ______________ 
 

Address:  ____________________________________________________________________________ 
 

Phone No: ________________________________  email: _____________________________________ 

mailto:srpage3974@gmail.com
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Appendix C: 
Two-Year Timeline for Planning and Arranging a CLC National 
Driving Tour 

Two to Three Years Prior to Day of Tour: 

• Brainstorm your itinerary (itineraries) and plot them on maps or online.  Solicit suggestions 
for places to visit, private collections, great restaurants.   

• GET BUY-IN FROM YOUR REGION MEMBERS.  YOU CANNOT DO THIS ALONE. 

• Notify your CLC Regional Vice President of your intention to bid on a Tour and complete the 
application (Appendix B).  Once you get agreement from your Region’s board to host a tour, 
do this fast.  Other Regions may be thinking the same thing. 

• Conduct preliminary “dry runs” to test your assumptions about the routes: 

o You can PLAN a route in front of a computer with a map, but you need to DRIVE it to 
verify the details. 

o Drive the area, note any spectacular scenery or attractions.   

o Scout out reasonable alternatives for hotel accommodations, stop and visit, and try to 
research online as much as possible each location.  DO NOT MAKE CONTACT WITH 
HOTEL MANAGEMENT OR SALES PERSONNEL IF YOU PLAN TO USE HELMS BRISCOE.   

o Check for gas stations and rest rooms, restaurants and roadside stops.  

o Visit the local Chambers of Commerce and Visitor Bureaus for brochures and ideas for 
routing and side trips, costs of attractions, traffic patterns, etc. 

• Prepare a pitch for the CLC Board of Directors Meeting (your application must be approved 
by the Board).  

After Your National Tour Has Been Approved 

• Begin negotiations with the host hotel, to address: 

o Dates (and alternate dates);  

o Anticipated number of rooms for each night (contact other regions for their 
experience.  

o Exclusive garage area or roped off outdoor parking, with secure observation (think 
about headroom and speed bump clearance, car wash capability); 

o Amenities (e.g., luggage handling, expedited check-in, hors d’oeuvres); 

o Meals/banquets; breakfast buffets; 

o Arrange for a lounge or hospitality suite, as well as meeting space for driver 
orientations or celebrations of various kinds; 

• Attend a National CLC (or possible AACA) Driving Tour 
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One Year Prior to the Day of the Tour: 

• Lock in your Driving Tour Committee, members will drop out over time: 

o Registrations Lead 

o Finance Manager 

o Hotel Liaison (which may be arranged with help from Helms-Briscoe, a planning 
partner of the CLC).  

o Route Manager 

o Tour Book Lead 

o Parking and Security Manager 

• Determine the major expenses for each element of the Driving Tour and develop a draft 
budget to work with: 

o Decide what the costs will be for drinks and snacks, bus trips to side destinations, 
museum and location fees, trophies, badges, travel security, trouble truck, banquet, 
etc. will be. The National Meets and Tours Committee (NMTC) will require prior 
approval for your registration fee, so build that task into your schedule. 

o Decide what optional activities will be offered, and their costs per person (e.g., the 
side trip to the state park, white water rafting excursion, lift tickets, tennis lessons, 
toll roads and ferries, etc.) 

o Calculate the fixed costs of the tour to be covered by registration fees. 

• Start working on the promotions package: 

o Develop your mailing/emailing list for marketing the Driving Tour. 

o Place ads in publications and promos online.  

o Get bids on your giveaways, awards, print and reproduction, etc.  

• Check the route directions online and develop a draft map with driving instructions. 

• Print promotional pamphlets and postcards and distribute them at Grand National meets 
and national driving tours. 

• Produce draft itinerary and participant registration materials for review and comment. 

• Lock in reservations, place deposits at attractions and restaurants that require such things. 

Nine Months Prior to the Day of the Tour 

• Check back with the hotel management to verify the contract. 

• Submit a 1,000-word description of the tour to the NMTC, with three or four high-resolution 
photographs promoting the tour route and destination. 

• Produce the final format for participant registration. This registration form must be 
accompanied by an itinerary that supports the participants’ decisions about which events to 
sign up for and include in their payment calculations (See Example Appendix G). 
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• Check back with the leads on each and every partner along the route, and confirm that they 
still have the plan on hand. Managers change hands and sometimes the agreements require 
reminders. 

Six Months Prior to the Day of the Tour 

• The Self-Starter will publish your write-up and photos six or seven months before the event. 

• Re-drive the route to make sure the directions are clear, and that there are no changes 
needed for the itinerary – paying special attention to road construction.   

• Check in with local police in any area where you anticipate the need for their help. Notify 
local offices of the dates and times you anticipate being in their areas.  

• Order awards if you are providing any. 

Three Months Prior to the Day of the Tour 

• Re-drive the route to make sure the directions are clear, and that there are no changes 
needed for the itinerary – paying special attention to road construction.  This is the final dry 
run before publishing the Tour Book, so make sure the route is navigable! 

• Publish the itinerary and attractions in your own media, such as its newsletter and web site, 
and forward them to CLC for its web site and calendar. 

• Make sure all volunteers are still on board and know the expectations. 

One Month Prior to the Day of the Tour 

• Send out acknowledgement letters to confirm acceptance of the participants’ registrations. 
It’s a good idea to include a copy of the registration form, so participants can readily see 
what they signed up for. 

• Re-drive the route to make sure the directions are clear, and that there are no changes 
needed for the itinerary – paying special attention to road construction.   

• Verify all agreements and arrangements along the way. 

• Produce the final edition of the Tour Book, complete with turn-by-turn directions, maps, and 
web links. Also produce all the attachments that make the touring package complete, such 
as the checklists for preparing the touring cars, name badges, and flyers or tickets.  

• Go shopping for trouble truck supplies, hospitality suite supplies, water and snacks for the 
road. 

• This should be the end of your “On-Time” registration period.  Late registrants risk being left 
off the roster, not getting a t-shirt, getting closed out of some meals or events. 

The Weekend Before the Tour 

• Assemble welcome packages, name tags, goody bags etc.   Registrar to supply DETAILED 
information as to the contents of EACH welcome package.  Hopefully all late registrations 
are in! 

• Check weather forecast, plan for contingencies in the case of severe weather. 

The Day Before Guests Arrive:    

• RELAX!  You’re are all set, it is going to be a great event.   
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Appendix D:   
Sample promotional write-up to build interest 

 
Cadillac and LaSalle Club 2014 National Driving Tour 

by Jeff Shively  
2014 Driving Tour Chairman 

 Welcome back home again to Indiana! For the third time in a decade, the Indiana Region 
is hosting a national event.  In 2004, then-record crowds attended the Grand National in South 
Bend.  Two years later, a caravan of 35 Cadillacs wound its way through the hills of southern 
Indiana for the “Lap around Indiana” National Driving Tour.  Now, it is time to pick up where the 
2006 tour left off, with the “Northern Indiana- From buggies to rebels” National Driving Tour, 
September 23-27, 2014. 
 The fun begins on Tuesday evening with a reception at the Kokomo Automotive 
Museum, the home of the largest collection of Haynes and Apperson automobiles in the world.  
An exciting new exhibit, “Cadillac- Setting the Standard for Personal Luxury: 1938-1997,” will be 
opening earlier that day.  The display builds upon themes explored in the 2010 Maurice Hendy 
winning book It came out fighting! Cadillac Motor Car Divisions rise to dominance of the luxury 
car market after World War II. 
 Wednesday will be a short day trip to the towns of Huntington and Fairmount.  The 
former is home to the United States Vice-Presidential Museum.  Opened in 1994 as the Dan 
Quayle Museum, the facility now honors all of the nation’s Vice-President’s, including the five 
from the Hoosier state.  After lunch, we will return to Kokomo via Fairmount, the hometown of 
Hollywood’s favorite “Rebel without a Cause,” James Dean.  Visitors will see two museums 
dedicated to one of Indiana’s favorite sons.  
 The driving begins in earnest on Thursday morning. Departing the host hotel, the 
Kokomo Courtyard by Marriot, the tour winds north through Lafayette and the lakeside towns 
of Monticello and Culver. Along the way, we will visit an amazing private collection that 
features something for everybody, from brass era runabouts to Full Classics, and even a 
number of fire engines.  The LaPorte County Museum, possibly one of the finest museums of its 
type, boasts a fine automobile collection, with such rarities as a Tucker and a reproduction of 
the 1929 Auburn Cabin Speedster.  The day ends with a tour of the “new” Studebaker National 
Museum, opened in 2005.  Our accommodations for the evening, the freshly renovated 
Doubletree by Hilton, will be well remembered by many, as it was the host hotel for the 2004 
South Bend Grand National. 
 Friday is a day of contrasts, ranging from the plain and simple life of the Amish to the Art 
Deco modernity of classic automobile designs by Al Leamy and Gordon Buehrig.  Departing 
South Bend via an original alignment of the Lincoln Highway, the tour arrives in Nappanee.  The 
first stop is the shop of Eric Lavine, the restorer of dozens of concours-quality classics.  Just 
down the road is Amish Acres, an authentic Amish farm that allows visitors to experience the 
life and times the Pennsylvania Dutch.  A scenic drive through northern Indiana lake country 
takes us to Auburn and a tour of the world famous Auburn-Cord-Duesenberg Automobile 
Museum and its companion museum, the National Auto and Truck Museum. The former 
Auburn Inn, now part of the Quality Inn chain, was the host hotel for the 1999 Great Lakes 
Inter-Regional Meet, and is the hotel for the night. 
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 The final day of driving takes the group into Michigan on Saturday morning, but not 
before stopping in Shipshewana to visit the Hostettler Hudson Museum, one of the finest 
collections of the marque on display anywhere.  Crossing into Michigan, there is time for one 
final stop, the Kalamazoo Air Zoo.  After enjoying vintage aircraft, we’ll link up with the Cadillac 
Fall Festival at the Gilmore and hand over the reins to the skillful hands of Art and Janet Riley. 
 Be sure to stay for an unforgettable weekend in the Kalamazoo area.  Refresh yourself 
at the Four Points Sheraton in Kalamazoo before enjoying dinner and an evening of 
camaraderie. Sunday will bring the week to a climax, with the Cadillac and LaSalle Club Museum 
and Research Center’s Grand Opening. This weeklong celebration of all that is Cadillac must not 
be missed.  
 One thing that people often note about Indiana events is the quality of the meals.  This 
trip will surely not disappoint.  Do you want to try the “Best Tenderloin in the State of Indiana?”  
How about sinking your teeth into “the Quayle,” a hamburger designed for a Vice-Presidential 
candidate? Nick’s Kitchen in Huntington will fill the bill for both.  Perhaps you are a meat and 
potato kind of diner.  The Threshers’ dinner at Amish Acres will leave you satisfied.  Fans of 
ethnic food will enjoy Italian and Polish dinners.  Sometimes a meal is memorable not so much 
for the food, but for the venue.  Lunch on a lake at the Sportsman Inn can be just the thing after 
a morning of driving.  For car buffs, it’s hard to beat dining in three car museums.  Indiana has 
something for every taste.  
 There has already been a tremendous amount of interest in “Northern Indiana- From 
buggies to rebels.” Space is limited, so register early.  Any questions should be directed to Jeff 
Shively, Tour Coordinator at Cad19651941@yahoo.com or at (765)-721-1659.  The Indiana 
Region looks forward to seeing you this September. 
  
Jeffrey Shively is the longtime director of the Indiana Region  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

mailto:Cad19651941@yahoo.com
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Appendix E: Sample Registration Form 
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Appendix F. Sample Tour Book, Itinerary, and Driving 
Directions Suggestions / Sample Turn by Turn Instructions 
Sample Tour Books 
 
Tour Books simply MUST be sensitive to the driving patterns of the entire group. The speed one uses in a 
tour, leaders must remain aware that there are all types of drivers in the entourage. Slow down! Keep an eye 
out for your other drivers.  
 
Build into your Tour Book detailed, specific, turn-by-turn directions with these tips: 

• Write turn-by-turn directions for people who just arrived from Mars. Assume they know nothing about 
your area – not road names, route numbers, city names, or which way is north! You just can’t say “Turn 
left where the old hardware store used to be…”! 

• Provide maps with turn-by-turn directions. Google Maps are excellent, but not even they can anticipate 
every critical turn. Match the signs: If Main Street is Highway 5, then use Main Street (Hwy 5).  

• Include odometer miles in tenths of a mile, starting each day anew at ZERO! But do not use odometer 
readings alone to define turns. Many older cars’ odometers won’t work! Use 0.4 miles rather than .4 
miles to avoid it being read as “four miles.”   

• Supply large, prominent, permanent or unique landmarks you can spot from a distance for each critical 
turn, especially during long legs when drivers are more likely to be distracted. Warn the navigator of a 
forthcoming change, such as “When you see the giant statue of Paul Bunyan ON THE RIGHT, move to the 
left lane because the LEFT TURN is coming in 0.7 miles.” Or, “one block past the Two Brothers BBQ joint 
on the right (see the pink pig!) make a right turn on Mason Street, County Road 167A. You should go over 
two railroad tracks within a block of this turn.” Don’t count on people being able to read every street sign 
in motion. Ask them to count traffic lights, but only if you provide additional verification of other 
markers.  

• Reassure navigators when they have made the correct turns a tenth of a mile after it: “Smyrna Baptist 
Church on the right; big silver cross.” 

• If you’re not absolutely certain drivers will make a proper turn, provide them with an over-run landmark. 
Within half a mile of the missed turn say, “If you pass Garrison’s Tavern you’ve missed the turn.” 

• Freeways:   You must tell them which lanes to be in, and which sides the exits are on. Check that signs 
read the same coming from either direction. 

• Provide details on how to manage entry into and exits from parking lots, downtowns and garages. Don’t 
say “Get back on Highway 54.” Explain in detail HOW to do that. 

• Note any non-ethanol gas stations along the route so that people can plan to stop for what some in the 
south call “real gas.” Link: http://www.pure-gas.org/  

• Minimize left turns, especially where there are no traffic turn signals. Three rights around the block to 
make a left may be over-reaching, but consider how long your drivers will be hung up at the first left turn 
after leaving the hotel.  

• Highlight danger spots: “Caution, this is NOT a four-way stop!”  

• Provide full directions for the return route, because it will look entirely different on the way back.  

• Try to avoid busy times, such as morning commutes or afternoon drive-times. Leave a little later in the 
morning, and try to get to a lower-traffic setting about late afternoon. 

 
 
 
 
 
 

http://www.pure-gas.org/
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Other Tour Book considerations: 
o Share a roster with cell phone numbers, and encourage people to enter their pod leaders’ numbers 

before departing – so they are at hand in an emergency.  
o Guided tours by mobile phone: A city tour might have a conference call as part of the entertainment. In 

this way a tour guide can explain to the others some of the sights and scenery. Consider putting the call-
in numbers and times into the Tour Book so that participants can take advantage of this added value. 
(Consult your wireless carrier for details on how to pull this off.) 

 
Suggested outline for your Tour Book: 
o Introduction page and letter from tour leader; a note from a local political figure is a nice touch – get the 

mayor to welcome the tour to town. 
o A page of tips and suggestions (see Orientation above). 
o A daily map with detailed blow-ups of important locations. 
o An outline of each day of the tour (and you might color-code each day’s segment). Include a paragraph 

on each attraction, piece of local history, landmarks, etc. 
o Day-by-day route directions (turn-by-turn), with mileage milestones and landmarks. 
o Daily event times with suggestions: 

▪ Meals and restaurants, including recommendations on attire; 
▪ Cocktail hours, lounge directions and room number of hospitality suite; 

o A roster of participants with names, addresses, mobile numbers, and identification of their car. 
o Acknowledgements – who are the people to thank? They will remember! 
o Advertisements: Sponsors and their offerings.   

 



CLC Handbook for Touring November 2019 

 33 

Samples Continue: 
 
Sample Itinerary 
 
FALL CLC Driving Tour 2014: Peach State Heads to Tennessee, Kentucky, 
Indiana, Michigan, and BACK! 
PLANNING FOR THE FALL CLC NATIONAL DRIVING TOUR: September 2014 
’96 BROUGHAM! Doug, Ron Zahn, Bill Greene. Series ’62 coupe: Tom Di Nucci & Ron Benneche. Martina and 
Frank will run separately…   Eleven days, 1545 miles round trip…  
 
First leg: 4 hours to Nashville – 210 miles, 4 hours, gain an hour Central Time:   

➢ Sunday 9/21. Rally at the Harley dealership in Cartersville at 2:00 PM. Drive 2 hours and take a rest 
stop in Monteagle. 

➢ Drive 2 hours, 90 miles to Nashville. Check into the Embassy Suites off Elm Hill Pike and Briley 
Parkway and go honky tonkin’ either at Grand Ole Opry or down on Second Avenue. 

 
Second leg: 1 hour to Vettes in Bowling Green, then 94 miles to Maker’s Mark, then 165 miles (3 hrs) to 
Bloomington, IN:  

➢ Monday 9/22. Leave 9:00 AM. Drive 1 hour on I-65 N to Bowling Green, KY. Visit the Corvette 
Museum (90 minutes). Have lunch in the vicinity or on grounds.  

➢ Leave by Noon, drive 53 miles to Exit 81 east toward Sonora, then 41 miles to Loretto, KY. Arrive at 
the Maker’s Mark distillery by 2:00 and complete the tour.   

➢ Leave by 3:30 PM, heading back north 60 miles to I-65 north. Go through Louisville and cross the 
Ohio River, driving about 70 miles to IN 46, then west 35 miles into Bloomington, IN.  

➢ Cruise around IU, then check into Hampton Inn on Walnut St, near the stadium. Dinner on own.  
➢ Tuesday, 9/23. Walking tour of Indiana University. Lars’ daughter guides us. Lunch on our own. 

 
Third leg: Drive to Kokomo – 105 miles to the Marriott for the welcome party!  

➢ Tuesday, 9/23. Leave for Kokomo by 3:00 PM. Drive to Kokomo, 105 miles (2 hours). Check into the 
Marriott and clean up.  

➢ Join the Tour! From 6:30-8:00 PM we join the Welcome Party at Kokomo Automotive Museum. 
Overnight in Kokomo.  

 
Fourth Leg: The national tour and the Cadillac Festival at Hickory Corners: 

➢ Wednesday, 9/24. Tour United States Vice Presidents Museum Huntington; Lunch in Huntington; 
Tour Fairmount Historical Museum James Dean exhibit and James Dean Gallery, Fairmount ; Supper 
at local restaurant; Overnight in Kokomo at Marriott. 

➢ Thursday, 9/25. (Kokomo to South Bend) Tour John Gambs Collection, Lafayette; Lunch in Monticello 
on the lake; Tour LaPorte County Museum; Supper at Studebaker Museum; Overnight in South Bend 
at Doubletree Hotel. 

➢ Friday, 9/26. (South Bend to Auburn) Amish Acres Tour and lunch- Nappanee; Tour ACD Museum; 
Supper and tour at NATM. Overnight in Auburn at Quality Inn.  

➢ Saturday 9/27. (Auburn to Hickory Corners) Mid America- Windmill Museum; Hudson Museum, 
Menno-Hof, quilt gardens lunch in Shipshewana; End at Hickory Corners with Saturday night banquet 
at Holiday Inn. Overnight in Hickory Corners. First of 2 nights at Sheraton Kalamazoo. 

➢ Sunday 9/28. – Cadillac Fall Festival all day. Overnight at Sheraton Kalamazoo. 
 
 
 

http://www.cadillaclasalleclub.org/2-uncategorised/260-driving-tour-2014
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Fifth leg: Drive back to Carmel IN 240 miles, visit IMS, stay the night, tour Louisville’s Bourbon Trail:  
➢ Monday 9/29. Leave by 9:00 AM. Drive back through Marion to Indianapolis, IN. Visit the Speedway, 

tour the Speedway Hall of Fame museum. (Colts played the Titans at home on the 28th.) Drive 19 
miles to the hotel, spending the night at Doubletree on N. Meridian in Carmel (on the north side of 
Indy). 

➢ Tuesday, 9/30. Leave by 7:30 AM.  Drive 2 hours, 119 miles to Louisville, KY. Take the Bourbon Trail 
and make a day of it, eating along the way: Drive 53 miles to Lawrenceburg to tour Wild Turkey and 
Four Roses Distilleries. back west 41 miles to Bardstown, where we visit Heaven Hill. Then go 15 
miles to Clermont to tour the Jim Beam Distillery. (If we don’t have time to do all these, or we are 
tired, we will flex. Two cars gives us room if someone wants to jump a stop.) 

➢ Drive 164 miles (3 hours) to Antioch TN on I-24 east toward Chattanooga. Spend the night at the 
Hampton Inn in Antioch, just southeast of Nashville. Should be in the hotel by 8:00 PM. 

 
Sixth leg: Leave for Atlanta. Drive 4 hours, 210 miles back to Cartersville. 

➢ Wednesday, 10/1. Drive back to Cartersville, Waleska, Roswell, and Greensboro. Lose an hour. 
 
Here’s a Mapquest map to show the itinerary: http://www.mapquest.com/#b268b7a6d1a41e5821cc6ac2 
http://www.mapquest.com/#be056a74b6efb73d8c1e9c75 
http://www.mapquest.com/#f6b8c930cffa5bd2428ffac9 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

http://www.mapquest.com/#b268b7a6d1a41e5821cc6ac2
http://www.mapquest.com/#be056a74b6efb73d8c1e9c75
http://www.mapquest.com/#f6b8c930cffa5bd2428ffac9


CLC Handbook for Touring November 2019 

 35 

Samples Continued:  Driving Instructions 
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Appendix G.  
Touring Packet for Participants: 
Checklist: How to Prep your Car for the Tour: Work from the ground up, starting with the tires. 

o Tires:  
▪ Inspect sidewalls for cracks, cuts, other damage. Use a tire gauge and check the pressure. Check 

valve stems for cracks, leaks, rot. Check depth of the tread. You might even check the date code; 
tires over seven or eight years old might not make it through a long tour, even if they look like 
they’re in good shape.  

▪ Check wheel balance and tire wear at least annually. 
▪ Have a tire specialist check the wheels for bends, breaks, rust. Check the lug nuts for tightness. It 

might be time for a rotation or mounting and balancing.  
▪ Make sure you have a working spare tire (properly inflated) and a tire change kit. 

o Brakes: 
▪ Step hard on the pedal to make sure it’s firm, not too soft or squishy – indicating a leak. 
▪ Check the back sides of tires for evidence of leaking wheel cylinders – brake fluid. 
▪ Check the application and release of the handbrake or emergency brake. 
▪ Top off the level of fluid in the master cylinder.  
▪ At least annually have a brake specialist check for free travel of the wheels, and a good grip on 

the brakes.  Keep an eye on the master cylinder and booster, drums and wheel bearings. 
▪ Verify that the brake lights and backup lights are working properly.    

o Chassis: 
▪ Check the exhaust system for leaks, too much rust or broken pipes or hangers. 
▪ Check for broken or out-of-line springs, leaking shocks and damaged or missing rubber bushings. 
▪ Check steering for excessive looseness.  

o Cooling system and engine tuning: 
▪ Test the radiator cap and pressure, and thermostat. Fill or flush and refill coolant levels. 
▪ Check drive belts and hoses and replace as needed (a good item to carry with you).  
▪ Check under the hood for loose or frayed wires, especially the battery cables and clamps.  
▪ Make sure the engine is running properly, and do a tune-up if needed (points and plugs, oil 

change, etc.). 
▪ Check for fuel leaks around carburetor and fuel pump, and repair any leaks you find. 
▪ Lubricate the starter and generator if oil fittings are available.  

o Lighting: 
▪ Check the operation of headlights, tail lights, turn signals, backup lights. 
▪ Check for leaks in window gaskets, trunk seal, and convertible top seals. 
▪ Make sure the critical instrument lights are working properly. 

o Interior fittings: 
▪ Make sure the pedals are secure, and not prone to coming off during heavy use. 
▪ Check for loose pedals and bushings.  
▪ Verify that critical instruments are working, such as fuel gauge, temperature gauge, odometer 

and speedometer. These will be important during a guided tour!  
▪ Verify the condition of seatbelts and secure anything that could fly around the cabin in a difficult 

situation. 
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Checklist: What to Pack for a Driving Tour  
We cannot stress it too much: Check 
your car before you head out for a 500-
mile tour.  No one can prevent ALL 
breakdowns, but our tours have been 
flawless because everyone does a basic 
check before departing. We never want 
to leave you beside the road, but 
sometimes there’s little choice with a 
dozen cars and deadlines. A couple of 
tips: First, you need a AAA membership. 
Your first tow will cost you more than 
the annual fee. Second, your Cadillac is 
large enough to allow you to carry some 
basics with you: You never know when 
you might need a part, even if you have 
a good mechanic along! For under $100 
you can carry an “extra parts kit,” from 
auto parts stores over the counter. 
Carry it in a box all the time, along with 
a kit bag of tools, jumpers, and cleaning bucket.   
 
TRAVEL TIPS for an old Cadillac  
 AAA Membership Card 
 Cooler, chairs, umbrella 
 CLC and Peach State cards 
 Bragging rights: photos, awards, display card.  
 Shop Manual 
 Emergency reflector 
 Electronica: 

o Mobile phone 
o GPS unit & maps 
o MP3, radio, camera  

 Vital Fluids in a box: 
o Oil (2 quarts) 
o Marvel Mystery Oil 
o ZDDP? WD-40? ATF?  
o Octane booster? 
o Brake fluid 
o 50/50 Coolant (1 gal) 
o Jack Daniels, John Walker or Old Grandpa 

 Kit Bag: 
o Basic tool kit 
o Duster, microfiber towel 
o First Aid Kit 
o Flashlight & batteries 
o Hairpins, clips, duct tape 
o Jumper cables 
o Spare keys 

o Cleaning supplies (in a bucket) 
 Extra parts: 

o Distributor cap 
o Fan and generator belts 
o Fuel filter 
o Fuse kit, flashers 
o Generator & Starter bushings and brushes 
o Hose clamps 
o Radiator & Gas cap 
o Spark plugs 
o Thermostat 
o Top & lower hoses  
o U-Joint(s) 
o Voltage regulator 
o Empty gas can 

 
Take on a LONGGG cruise: 

o Carb kit 
o Lamps/bulbs 
o Oil filter 
o Oil pressure switch 
o Stop light switch 
o Temperature sensor 
o Wheel cylinders kit 
o Wheel seals 
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Appendix H. 
Evaluating your Tour: Learning from Experience 
 
 

Driving Tour Feedback for Future Tour Planning 
 

Driving Tour:                      Tour Director:                     . 
 
Dates:                      Location:                                                          . 
 

Please evaluate your touring experience. Using a pencil or black ink to “bubble in” the 
oval that comes closest to your feelings about each statement.      
       Here’s how to “bubble in” an answer:    

       Not like this:   or this: O  

There are no right or wrong answers.   
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1. The tour was what I expected when I signed up. O O O O O 

2.  The driving tour had a clearly defined itinerary. O O O O O 

3. The driving tour was well planned.  O O O O O 

4.  The driving tour was well executed.  O O O O O 

5. The activities made the overall experience great. O O O O O 

6. The amenities (e.g. hotels) were excellent. O O O O O 

7.  I thoroughly enjoyed this driving tour. O O O O O 

8. I would tour with these tour hosts again. O O O O O 

9. The tour’s materials (e.g., itinerary, maps, gifts,        

  awards, etc.) were excellent.  O O O O O 
 
10.  What will you tell your friends were the best parts of this driving tour?  
 
11.  What areas would you suggest we improve for future driving tours? 
 
Thanks for your feedback! We will use your ideas to improve our future tours! 
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Appendix I: 
Sample Region Tour Flyer and Itinerary 
  

 

PEACH STATE CADILLAC & LASALLE CLUB 

FALL DRIVING TOUR: Greenville, SC 

THURSDAY OCTOBER 29th thru SATURDAY 31st, 2015 
 

BMW Assembly Plant Tour (2 groups limited to 20 max) 
Experience Downtown Greenville: Museums, Shopping 
Private Car Collections, Blue Ridge Scenic Highways 
This trip will earn 400 miles toward your CLC Regional 
Driving Tour badge for your eligible Cadillac! 
 

ITINERARY 
Thursday October 29th  
Depart our NE Atlanta rallying point at 10:00 am SHARP! We 
will meet at Waffle House 4115 Buford Drive NE, Buford, 
GA. We will head north by I-985 in a caravan, stopping for 
lunch in Seneca SC as a group. 
 

Arrive Greenville Hyatt Downtown Hotel about 4:00pm. 
Dinner on your own. There are MANY wonderful restaurants 
of various kinds in downtown Greenville. Enjoy! 
 

Friday October 30th  
BMW ASSEMBLY PLANT TOURS: There will be two tours of 
the BMW assembly plant in nearby Greer, SC. You selected your preference on your 
registration form. Tour times were first-come, first-served. Tours last about 2 hours, and are 
described in the attached materials. Note: This is a pretty tight-run, German operation. You 
have to sign their waiver to go, agreeing to follow their rules (also attached to this flyer). Your 
waiver should already be in our hands. 
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GROUP A: Ten early birds will leave the downtown hotel at 8:00 am for an 8:45 am tour.  
GROUP B: Ten late sleepers will depart at 11:00 am for an 11:45 tour.  
GROUP C: EXPERIENCE GREENVILLE:  A group has formed to stay downtown to explore, shop 
and sample the cuisine. The photo up top shows the pedestrian bridge across the river and 
parts of the park system. This is about 6 blocks from the hotel. Greenville is full of meaningful 
architecture, historical sites, sidewalk cafes and character. Piling into a few cars, this group may 
go to Heritage Green (County museum of art- think Jasper Johns and Andrew Wyeth - and the 
Upcountry History Museum). There is parking right there. 
 

NOON: Friday’s lunch will be on your own. There’s a small grill at the BMW plant and fast food 
just across from the BMW entrance. If you’re in the first group you won’t want to wait until 
2:00 PM for the second group to finish its tour, so plan accordingly.  
 

At 3:30 pm we will gather at the Benson Car Collection in Greer, South Carolina. This is a private 
owner who is opening his collection to our group courtesy of Emerson Duke, our member and 
Mr. Benson’s friend. Address is: 400 W. Wade Hampton Blvd Greer, SC 29650. If you were 
downtown, skipping the BMW tour, come join us in Greer anyway! 
 

By 5:30 pm we will depart for dinner. We are hoping everybody will join us at Mutt's BBQ in 
Greer: 101 W Rd, Greer, SC 29650. We have reserved their big room off the main dining hall. 
It’s “all you can eat” BBQ, Brunswick stew, slaw, a great sweet potato casserole, green beans 
and rice (hey, it's South Carolina!). Gourmets and antisocials may head on back into downtown 
for fancier (and more expensive) dining. Your choice. Friday evening is for exploring downtown, 
or just hanging out with your feet up.  
 

Saturday October 31st  
Depart for Blue Ridge Highways:  We will check out at 9:00am. Because of the Furman-Citadel 
football game traffic, we will 
head north and west out of 
town – about 60 miles out of 
the way so we can drive the 
“blue highways.” We will do 
some back-country, two-lane 
sightseeing. We will take the 
Callahan Mountain Road to 
Hwy 25, following Hwy 11 
back towards the Georgia 
state line. We will pass near 
and through several state 
parks (e.g., Table Rock State Park). We will stop to visit two old covered bridges. We will look 
for the Poinsett Bridge - built in 1820 on the old road from Greenville to Asheville. Joel Poinsett 
(ambassador to Mexico under President Monroe, and for whom the Christmas flower is named) 
was president of the commission responsible for its construction.  
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About noon we will stop for a picnic lunch along scenic 
Highway 11. The Campbell Covered Bridge (right) is the 
last remaining covered bridge in South Carolina. It is 
owned by Greenville County, which closed it to 
motorized traffic in the early 1980s. The bridge was 
added to the National Register of Historic Places in 
2009. It was built by Charles Irwin Willis (1878–1966) 
and was named for grist mill owner Alexander 
Lafayette Campbell (1836–1920), who maintained a 
corn mill nearby. 
 

Depart for home… Those who are heading south into Atlanta will continue on Hwy 11, which 
intersects with I-85 southbound. Your mileage will be completed when you pass the Mall of 
Georgia. Those who are heading home to the west and southwest can run back to the rally 
point or they may double back up Hwy 11 to Hwy 123 west or Hwy 76 west. Your mileage will 
be almost the same as those heading back south. Either way, you are on your own from this 
point forward…. 
 

Quick View Itinerary: 
Thursday, October 29:  
  10:00 am Depart Waffle House 4115 Buford Dr NE, Buford, GA. Lunch   
                    in Seneca SC. 
    4:00 pm Check In at Downtown Hyatt in Greenville and freshen up 
    5:30 pm Dinner on our own (several downtown restaurants of  
                    various types and prices) 
 

Friday, October 30: 
    8:00 am Group 1 departs for Greer, to tour BMW assembly plant   
                    (8:45 am start, no excuses!) 
  11:00 am Group 2 departs for Greer, to tour BMW assembly plant  
                    (11:45 am, no excuses!) 
   Morning: Group 3 explores downtown Greenville: parks, shopping,  
                     Heritage Green museums 
   Noon        Lunch on your own, where you happen to be! 
   3:30 pm   Benson private car collection, address 400 W. Wade  
                     Hampton Blvd Greer, SC 29650 
   5:30 pm   Dinner either at Mutt’s BBQ in Greer or back downtown –  
                     up to you, on your own. 
 

Saturday, October 31:  
    9:00 am  Check out of the Hyatt Hotel 
    9:15 am  Head out Hwy 25 toward Hwy 11, to visit parks and covered  
                     bridges. 
    Noon      Picnic Lunch along the way, at a state park or covered bridge 
    2:00 pm Depart for Home by Hwy 11, then either west on Hwy  
                    123/76 or I-85 south. 
 
 
 
 

https://en.wikipedia.org/wiki/National_Register_of_Historic_Places
https://en.wikipedia.org/wiki/Grist_mill
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Tour Activities Schedule 
Thursday, October 29, 2015 

• 10:00 am: Wheels Up Rally: Waffle House Buford, GA. 4115 Buford Dr NE, Buford, GA. 

• 12:30 - 2:00 pm: 2nd Meeting point for members driving from NW and NE Georgia locations:  Lunch in 
Seneca, S.C.  

• 2:30 pm: Departure from Seneca, SC. 

• 4:00 pm: Arrive Hyatt Regency Greenville, SC. 

• 6:30 pm: Dinner on your own 
Rally Point: Buford, GA 
Waffle House 4115 Buford Dr NE, Buford, GA.  https://goo.gl/maps/gRjbxBEytAB2 

NOTE: If your home is north or east and you’d be backtracking to meet us in Buford Thursday morning, you 
are free to meet the group in Seneca, SC for lunch. We will be departing Seneca by 2:00pm for Greenville 
SC……  Please contact Doug or Tom if you plan to meet in Seneca. We need to know who to look for in 
Buford. 
 

THURSDAY DIRECTIONS: From Buford Waffle House head west on Hwy 20 to I-985 North to Athens St. Turn 
right and drive to Lula, GA 32.7 miles. Head northeast on Main St toward Homer Rd. Continue onto Old 
Cornelia Hwy 19.6 miles to Georgia 15, Baldwin, GA. Turn right onto Stonepile St. Turn right onto US-441 
S/Homer Rd Turn left onto GA-105 S Turn left onto GA-184 N. 
 

Dicks Hill Pkwy, Toccoa, GA Head northeast on US-123 N toward GA-17 N 30 miles. We will stop for lunch at 
Copper River Grill 514 Bypass 123 Seneca, SC 29678. Here we will meet up with members from NW & NE 
Georgia ~ 12:30 to 2:00pm. 59.8 miles 
 

Head east on US-123 N/US-76 E Continue to follow US-123 N. Keep right to stay on US-123 N 38.7 miles. Turn 
right onto Buncombe St. Continue onto W North St Turn left onto N Main St. HOTEL will be on right. Hyatt 
Regency 220 N Main St, Greenville, SC. 37 miles 
TOTAL TRIP TIME 2 HR 46 MIN TOTAL MILEAGE: 130 miles 
 

Friday October 30, 2015: Group A                   DIRECTIONS TO BMW PLANT ARE ON PAGE 8! 

• 8:00am SHARP Group A meets in hotel lobby to depart for BMW 
1 Bob Hendershot   6 Joe Nichols 
2 Joe Hendershot   7 Lewis Kelly BRING BMW release form! 
3 Jean Hendershot   8 Vickie Kelly BRING BMW release form! 
4 Doug Bailey****** Group Leader 9 Buster Miller  
5 Mark Nichols    10 Kim Miller  

• 8:45 am BMW assembly plant tour starts 

• 11:30 am Group A will break for lunch on your own 

• 11:30 am – 2:00 pm is free time 

• 3:30 – 5:30 pm Benson Collection in Greer meet up with Group B 

• 6:00pm  Group dinner at Mutts BBQ 
 
Friday October 30, 2015: Group B                 DIRECTIONS TO BMW PLANT ARE ON PAGE 8! 

• 11:00am SHARP Group B meets in hotel lobby to depart for BMW 
1 Nancy McCall   6 Henry Mainwaring 
2 David Smith   7 Sandy Partridge 
3 Martina Butler   8 Lee Dunn  
4 Frank Butler                 9 Bob Williams 
5 Kevin Garrison               10 Tom Di Nucci ****** Group Leader 
 

https://goo.gl/maps/gRjbxBEytAB2
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• 3:30 – 5:30 pm Benson Collection in Greer meet up with Group A 

• 6:00pm  Group dinner at Mutts BBQ 
 
Friday Oct 30, Group C: Sightseeing Tours are on your own! Form groups or scatter out! 

2 - Dorsey’s    2 – Pacella’s 
2 – Millers     2 – Dougherty’s 
2 – Benneche’s    2 – Friedman Arriving Friday AM 
1 - Linda Di Nucci Needs Ride  1 - Gene Nichols Needs Ride 
1 - Mary Jean Dunn Needs Ride  1 - Barb Bailey Needs Ride 

• Start on your own 

• 12:00 pm lunch on your own 

• 3:30 pm meet Groups A and B in Greer for Benson collection 

• 6:00 pm Group dinner at Mutts BBQ 
 

Those who need a ride to Benson Collection and BBQ dinner please work out a ride with a driver above, or call 
Doug or Tom to come get you. Mark Nichols has room for 1. Friedmans can take 2. Dorseys can take 2. 

Benson’s Car Collection    Mutts BBQ 
400 W. Wade Hampton Blvd   101 W Rd,  
Greer, SC 29650    Greer, SC 29650  

(864) 848-3999 
 
Directions from Hyatt Regency Hotel to the Benson Collection   
Head 1 block north on N Main St toward Beattie Pl. 
Turn right 2 blocks at the 2nd cross street onto E Elford St. 
Turn left onto N Church St .9 m. 
Use any lane to turn right onto US-29 N/Wade Hampton Blvd 10.6m. 
Make a U-turn at Memorial Dr. Destination will be on the right. 
 

Directions from Benson Collection to Mutts BBQ 
Head west on W Wade Hampton Blvd toward Caldwell St 1.3m. 
Use the left 2 lanes to turn left onto County Rd 136/S Buncombe Rd 1.6m. 
Turn left onto W Rd .5m. 
Turn right onto S Main St/Pelham Rd destination will be on the right. 
 

Saturday October 31, 2015: Driving the Back Roads and Covered Bridges! 

• 9:00 am Eat breakfast and check out. Depart 9:00 am SHARP! for Blue Ridge Highways. 

• 12:00 lunch picnic lunch (Publix Box Lunch*) on the road provided by your Peach State CLC 

• 1:30 pm depart for home 
*NOTE We will be providing sandwiches ham, turkey, roast beef, cheese Swiss or American, chips and soft 
drinks. If you have dietary restrictions, please inform us ASAP of any special needs, we will try to 
accommodate you. 
 

Saturday Departure from Hyatt:    https://goo.gl/maps/waEpquZBbe52 
 

When leaving the hotel parking lot, get immediately in the right lane for a right turn onto North Main St. Take 
N Main, turn right onto Rutherford Rd at 1.9 m. Turn left onto Stallings Rd after going 2.8m - this will become 
Old Rutherford Road at 3.9 mi, then West McElhaney Road at 5.3 mi (Locust Hill traffic light) - just keep going 
on the main road. After traveling 6.7 miles on what began as Stallings Rd., you reach Milford Church Rd.  
 
Turn right onto Milford Church Rd go 0.2 mi. and Turn left at the 1st cross street onto Groce Meadow Rd, go 
3.9 m to a 4-way stop. Turn right onto Few's Bridge Rd, go straight 4.8 mi to Hwy #14.  (Don't turn left at the 
3-way stop! - someone turned the sign 90 degrees for a prank.) 

https://goo.gl/maps/waEpquZBbe52
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Turn left onto N Hwy 14 and go 3.7 mi to Hwy #414 (large sign directs you to Campbell Bridge) 
Turn left onto Hwy #414 and go 1.1 mi to - Left at Pleasant Hill Road - the upper parking lot for the Bridge is 
about 350 yards on the right. (Conserve space - we will take most if not all of the parking. There is additional 
parking on the other side of the Bridge.)  Total distance 25.2 miles. 
 
Option for Poinsett Covered Bridge 
Those wanting to see the 1820 Poinsett Bridge go left on Hwy #414 to Hwy 101 and turn right toward Hwy 
#11. A left turn at Hwy #11 takes you back to Atlanta, straight across takes you to the Poinsett Bridge, about 
3 miles away. (signs abound!). 
 
Depart Covered Bridge Hwy 414 N to Hwy 101 N turn right drive 11 miles to Hwy 11 Cherokee Foothills Scenic 
Highway turn left. Slight right onto Old State Hwy 11/State Rd. Slight right to stay on Callahan Mountain Rd. 

Depart Cover Bridge Hwy 414 N to Hwy 101 N turn right drive 11 miles to Hwy 11 Cherokee Foothills Scenic 
Highway turn left. 

Picnic lunch along highway state park to be selected. (alternate route to Pumpkintown left on Hwy 8) 

Continue on Hwy 11 to Bountyland Quick Stop 5034 South Carolina 11, Westminster, SC 29693 approx. 40 
miles. Here we will stop for a break, some of us will continue on Hwy 11 to I-85 to Atlanta. Others will exit 
Hwy 123 towards Westminster Toccoa for points south and west Georgia. Mileage is calculated back to our 
rally point in Buford. 
TOTAL TIME 1H 56 MIN. TOTAL MILEAGE:  182 mi  
 

Directions to BMW Manufacturing Co. 

Greer, South Carolina (864-989-6000): 
From the West:   Take I-26 to I-85.   Drive south on I-85 toward Greenville; exit onto SC 101 at Exit 60.  
Proceed toward Greer.   At traffic light, turn left onto the entrance road. 
From the East:  Take I-26 to I-85.   Drive south on I-85 toward Greenville; exit onto SC 101 at Exit 60.  Proceed 
toward Greer.   At traffic light, turn left onto entrance road. 
From the North:  Take I-26 to I-85.  Drive south on I-85 toward Greenville; exit onto SC 101 at Exit 60.   
Proceed toward Greer.  At traffic light, turn left onto entrance road. 
From the South:  Take I-85.   Drive north on I-85 toward Spartanburg; exit onto SC 101 at Exit 60.  Proceed 
toward Greer.   At traffic light, turn left onto entrance road. 
 

Visitors parking:  Free Visitors Parking is available.   Please look for the signs.    You will enter through an 
automated gate.  If Visitors Parking is full, proceed to the front of the Zentrum (the round building), drive 
completely around the circle and park along the right side of the drive as you exit back out. 
 

PEACH STATE CLC: HAVE A SAFE TRIP! 
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Appendix J:  Sample Tour Wrap-Up Submitted to The Self 
Starter 

Peach State CLC “Cadillacin’ Mid-Tennessee” April 12-14, 2013 

For three days and two nights our group of 36 gave the good folks of Tennessee an eyeful of 

colorful American iron as we rolled over 600 miles. Our caravan of 18 vehicles included 16 

classic Cadillacs ranging from a ’56 Fleetwood to a ’93 Allante, and including a rare ’76 

Cadillac Castilian Fleetwood Estate Wagon, four convertibles and a striking black ’58 coupe, 

“Patsy,” recently restored by membership director Buster Miller. The Peoples’ Choice!  

This year’s “Cadillacin’ Mid-Tennessee” was another fabulous tour organized by tour director 

emeritus Terry “Dead End” Bird. Piling up a cumulative 10,000 miles, these “Standards of the 

World” completed another National Driving Tour without a single incident. That’s a tribute to 

our cars and our owners’ preparation. It says great things about our club’s Cadillac Car Clinics, 

where we put our cars on a lift, and fix small issues on the spot. Our owners leave with a “to-do” 

list that equips them to be ready for the next driving tour. 

Friday: We began by rallying early at a Harley Davidson dealership, then drove two hours to 

“Green’s View” for a Tennessee mountaintop lunch. We snapped photos at a restored Texaco 

service station, cruised the square in Winchester, and toured Jack Daniel Distillery No. 1 in 

Lynchburg TN. Gentleman Jack purchased the small distillery as a 16-year-old in 1866, then 

built “Old No. 7” into the top selling American whiskey worldwide. The distillery is located in a 

dry county, so the free samples are of lemonade. But when you smell that yeasty mix and get a 

whiff of the “angels’ portion” (that aroma seeping through the oak barrels), you don’t really 

mind waiting for a sip later at the hotel bar. Monell’s at the Manor provided special parking 

around their circle drive for a big family-style dinner. We were pleased to be joined by seven 

Cadillac lovers from Tennessee. Our boutique lodging was at the Hotel Preston, which provided 

us with secure parking and comfortable rooms – and their guests with a car show! 

Saturday: We began by admiring the exotic collection at Lane’s Motor Museum in Nashville. It 

offers an eccentric selection of unique and historic automobiles, including a Fleetwood-bodied 

Stanley Steamer in hand-pounded aluminum. A beast! We drove by the governor’s mansion and 

the fine homes of several country music legends, and then hit historic downtown Franklin for 

shopping, antiques, art galleries and lunch. A short ride on the Natchez Trace Parkway merely 

whet our appetites for a future driving tour featuring this historic, beautiful and peaceful 

highway. That night, the Grand Ole Opry offered up Scottie McCreary, Riders in the Sky and 

Whispering Bill Anderson. You just can’t miss the Opry if you’re visiting’ Music City!  

Sunday: Guide Terry Bird avoided a reprise of last year’s “dead end” fiasco by sneaking our 

caravan through a parking lot on the Old Nashville Highway toward Murfreesboro. We visited 

the Stone River National Battlefield, and after our fourth or fifth “rest area car show,” we made 

our final stop at the Riverview Catfish House on the banks of the Tennessee River. 

This was our third Peach State driving tour to receive CLC National Touring Program 

certification. Many of our cars and participants qualified for their grille badges on this tour. If 

you are hosting a driving tour, be sure to get it certified by Dave Rubin’s program. Why not 

consider joining Peach State for our fall driving tour this year? It will be listed on the national 

calendar and be open to all CLC members.  

Article by: Doug Bailey, Peach State CLC Director 


